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research decide

I have to....

Ben Franklin effect
A person who has performed a favor

for someone is more likely to do
another favor for that person than

they would be if they had received a
favor from that person.

sell yourself ?

Functional fixedness
Limits a person to using an object only in the way it

is traditionally used.

needs planning?

Law of the instrument
An over-reliance on a familiar tool or
methods, ignoring or under-valuing

alternative approaches. "If all you have is
a hammer, everything looks like a nail."

done before ?

for a favor ?

https://en.wikipedia.org/wiki/List_of_cognitive_biases

recall from memory

make a value
judgement

keep coming back to
the same point?

yesyesyes

involves instruments / tools?

Spotlight effect
The tendency to overestimate the
amount that other people notice

your appearance or behavior.

approach /interact
someone

Is appearance important? 

do a task

Hard–easy effect
Based on a specific level of task

difficulty, the confidence in
judgments is too conservative and

not extreme enough
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Clustering illusion
The tendency to overestimate the importance of small

runs, streaks, or clusters in large samples of random data
(that is, seeing phantom patterns)
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Subjective validation
Perception that something is true if a
subject's belief demands it to be true.

Also assigns perceived connections
between coincidences.

searched for info yourself ?

Confirmation bias
The tendency to search for, interpret, focus on

and remember information in a way that
confirms one's preconceptions. 

yesyesyes

Observer-expectancy effect
When a researcher expects a given result
and therefore unconsciously manipulates

an experiment or misinterprets data in
order to find it 

involves tests you did?

new info available?

Do you have strong ideas
about the subject ?Anchoring or focalism

The tendency to rely too heavily, or "anchor",
on one trait or piece of information when
making decisions (usually the first piece of

information acquired on that subject) 

keep looking for info?

Information bias
The tendency to seek information even

when it cannot affect action. 

Reactance
The urge to do the opposite of what someone

wants you to do out of a need to resist a perceived
attempt to constrain your freedom of choice.

about your future ?

someone is trying to influence you ?

Conjunction
fallacy

The tendency to assume
that specific conditions
are more probable than

general ones. 

yesyesyes

Survivorship bias
Concentrating on the people or

things that "survived" some process
and inadvertently overlooking those
that didn't because of their lack of

visibility.

still coming up with
ideas, / hypotheses


